Using the Partnership
Conference Web Portal
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https://partnershipconference.evergreen-marketing.com/index php?route=account/login

T Login

If you have never
registered on the

in Step #1

conference portal,
follow the instructions

STEP #1: If you have not yet registered to
access the Partnership Conference registration
portal, please CLICK HERE.

E-Mail Address:

Passward:

Forgorten Password

N

The Evergreen Marketing Group ©2018 All rights reserved.

Anyone who has registered for the
conference using the portal in the past
couple years (2018/2019/2020/2021)
already has an account on the portal.

You just need to enter their email address
and password (Note: This may not be the
same as their EMG website password).

If you have forgotten your password, just
click Forgotten Password. The portal will
email you a temporary password to the
email address in our records.
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& Forgot Your Password?
T Account Logn * Alla @ & ]
Enter the e-mail address associated with your account. Click submit to have your password e-mailed to you
“« C | (@ wwwevergreen-marketing com/?

YOUR E-MAIL ADDRESS

E-Mail Address:

© Success A new password s been sen 13 your e-mal addre

and click continue. S S AR

access the Partnership Conference registration
portal, please CLICK HERE

(=] Enter your email address — -
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&» Warning: You must be set up as an Evergreen Key Contact in order to create an account on the Partnership Conference Portal.

& Register Account

If you already have an account with us, please login at the login page.

User must be a designated Key Contact to set up an account on
the portal. This is for your protection.

YOUR E-MAIL ADDRESS

* E-Mail:
Please enter Key Contact E-Mail,
the system will send you an e- newproduc is@evergreen-mal

il s SN If you wish to delegate conference registration tasks to
someone who is not a Key Contact, you can do one of two
m things:
1) Provide that person with your KC credentials
2) Contact Charly at Charly@evergreen-marketing.com and
she will set up that person as a temporary KC for your
company.

The Evergreen Marketing Group ®2017 All rights reserved.
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Evergreen Marketing Group - Thank you for registering
1 nucemo

Evergreen Marketing Group <info@evergreen-marketing com>
Kowmy: greenmboss @gmail.com

Welcome and thank you for registering at Evergreen Marketing Group!

Your account has now been created and you can log in by using your email address and password by visiting our website or at the following URL

http:{iwww.evergreen-marketing. com/Partners hipConfer dex.php’ unt/login

Login: kevin@evergreen-marketing.com
Password: d065de29c7

Upon logging in. you will be able tc access cther services including reviewing past crders, printing invoices and editing your account information.

] * 3 4 erormen MarkeSng Group - New Praword - Memage (Plai Tt
Thanks. MESSAGE | Blsetonst

Evergreen Marketing Group -
A wowe X (20 50

Email user receives When . Evergreen Marketing Group - New Password
setting up a new S AT
account. Yous e pusrwont1o i

st \ Cut & paste this

temporary password into
the login screen. Then to
into your account and
create a more
meaningful password.

/l
Email received when R '

S| ot | & 1 'l 7
user forgets password Ko .DeMoaa

and requests new one.
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Construction/ Industrial Supply Distribution Network

ﬂ Partnership Conference Registration Portal

Welcome to the Evergreen Partnership Conference Registration Portal. You can handle aimost everything related to getting ready for the Annual Partnership Conference from this portal. Below is a brief description of what you will find behind each of the key tab sections located on the
navigation bar at the top of the portal.

WHAT'S NEW FOR 20217

In 2021, the Table Top Meetings and Product Showcase will be combined. Every Preferred Supplier is required to purchase at least one (1) 10x10 booth where table top meetings will be held. Preferred Suppliers may purchase more than one booth and show products as well.

REGISTRATION

The Registration tab is where you will enter the names of the conference attendees who will be representing your company. The portal will keep track of who you or others in your company have officially registered and whether or not they have paid their registration fee. Preferred Suppliers will
also find information on how to become a Conference Sponsor.

Please note: Preferred Suppliers wishing to become sponsors should select their sponsorship level first so you get credit for any complimentary registrations.

DOCUMENTATION

Behind the Documentation tab are various materials you may wish to download regarding the conference. The kind of information found behind the Documentation tab includes the overall conference agenda, general information about the conference, Frequently Asked Questions, Member and
Preferred Supplier lists, efc.

TABLETOP

This is where you will go to make your table top appeintment requests. Be sure to provide us a complete set of requests so we are able to provide you the best possible appointment schedule.

MY ACCOUNT

This is where you can go to change your password and review what you have on order for the conference. Orders will include individual attendee registrations and Sponserships

The Evergreen Marketing Group ©2020 All rights reserved.
Version 2.02




lall=l®] = |

conference.evergreen-marketing.com/index.php?route=information/information&information_id=1 “| @ :

7 \
Articles % J [3 2018 Partnership Confer: % \!

A You are logged in as Kevin

. Home Registration Documentation Tabletop My Account

@ 2018 Partnership Corerame

~

See below for conference information you can download

GENERAL CONFERENCE INFORMATION

@2018 Conference Frequently Asked Quesions (60.39KB)
@2018 Conference Registration Form & Credit Card Form (Excel) - Use if online system unavailable (105.05KB)
(82012 Conference Tentative Agenda (6.35K8) Lots of useful information is

(12012 Hotel Reservation Web Link (3878) housed in the

@2{]18 Tentative Conference Agenda (57.02KB) D t t t
(3} General Conferance Information (60 29KB) ocumentation section.

MEMEER SPECIFIC CONFERENCE INFORMATION

@2{]18 Conference Workshop Registration Form (39.73KB)

@Members -- List of Preferred Suppliers -- 2018 (Excel) (203KB)

@Members -- Table Top Meeting Request Form (Use if Web system unavailable) (58.26KB)
@Pmduct Category Reference Guide 2018 -- (Excel) (119.43KB)

PREFERRED SUPPLIER SPECIFIC CONFERENCE INFORMATION

@2018 Conference Sponsorship Opportunities (53.8KB)
@Preferred Suppliers - 2018 Table Top Meeting Request Form (Use if Web System unavailable) (64.55KB)
@Preferred Suppliers - List of Evergreen Members -- 2018 (Excel) (230KB)
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& You are logged in as Kevin

Logout

. Home Registration Documentation Tabletop My Account

@ Registration
If a Preferred Supplier plans

Registration to be a Sponsor of the
conference, please start with

A + Please select one of the tabs below to begin registration
i = Preferred Suppliers who wish to be a sponsor of the Partnership Conference should start with the Sponsarship tab first. the Spo nsorship tab f| rst'

Aftendee Registration v

Sponsorship *

The Evergreen Marketing Group ©2018 All rights reserved
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Being a conference sponsor demonstrates your support for Evergreen and increases your company's visibility at the annual Partnership Conference. Select the sponsorship level that provides you with the most bang for your buck.

Platinum and Gold Sponsors receive priority in table top appointment scheduling.

Platinum $8,200.00

Priority in scheduling Table Top Appointments

Special Table recognition during the table top sessions
Recognition in Conference Agenda Guide

Recognition during General Session

Logoe displayed at Registration and all meal functions

4 complimentary conference registrations ($1,940 value)
1/2 page ad in Evergreen Update newsletter ($905 value)
Recognition on Evergreen website for one full year

Gold $6,200.00
= Priority in scheduling Table Top Appointments
= Special Table recognition during table top sessions
« Recognition in Conference Agenda Guide
« Recognition during General Session
« Logo displayed at Registration and all meal functions
« 2 complimentary conference registrations ($970 value)
« 1/4 page ad in Evergreen Update newsletter ($510 value)

Silver $3,600.00

= Recognition in Conference Agenda Guide

« Recognition during General Session

« Logo displayed at Registration and all meal functions

« 1 complimentary conference registration ($485 value)
Bronze $1,600.00

= Recognition in Conference Agenda Guide

= Recognition during General Session

= Logo displayed during meal or break

svn

It is important that Preferred
Suppliers who want to sponsor
the conference complete the
sponsorship process first before
registering attendees.

This allows the system to know
the number of complimentary
registrations you should receive
with your sponsorship level.

Platinum & Gold sponsors
receive priority in appointment
scheduling.

| O
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« Logo displayed at Registration and all meal functions
« 2 complimentary conference registrations ($970 value)

« 1/4 page ad in Evergreen Update newsletter (5510 value) 1) Select your Sponsorship |EVE|
, 2) Click “Add to Cart”
Silver $3,600.00 . . . .
- Recognition in Canference Agenda Guide 3) Enter the names, job titles, email, and cell phone of your complimentary
« Recognition during General Session attendees

» Logo displayed at Registration and all meal functions
= 1 complimentary conference registration ($485 value)

, Bronze $1,600.00 7 . . . .
- Riedohlion i Caferaie Agsn s Gl If you aren t certain who will attend, you may wish to wait and do your
- Recognition during General Session Sponsorship later. Just be sure to get it done before the March 7 deadline.

= Logo displayed during meal or break

i
™ My Cart

Please fill the attendee list below:
Sponsorship x1 $6,200.00
First Name Last Name Job Title Email Cell Phone - Gold
Attendee #1 First Name Attendee #1 Last Name Attendee #1 Job Title Attendee #1 Email Attendee #1 Cell Phone

Checkout
Attendee #2 First Name Attendee #2 Last Name Attendee #2 Job Title Attendee #2 Email Attendee #2 Cell Phone

The Evergreen Marketing Group ©2018 All rights reserved.
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Registration

Afiendes Regisiration ~

PREFERRED SUPPLIERS - iF YOU PLAN TO SPONSOR THE CONFERENCE, SCROLL DOWN AND COMPLETE THE
SPONSORSHIP INFORMATION BELOW. DO THIS FIRST!

Prisase use this Cond g eyt 7
corferance. please cick the Documentation Tab at the 1op of e screen. Pisase downioad and print “General Corfierence informaion” #rom behind the

Documeesation tab on the navigation bar ot the 1op of B8 screen for specific arval, deparue and cther informascn about tha 2017 Evergresn Partnenship
Contarerse

your attandees. The conference fes per atendes is $435 sach For more detailed information regarding the

Al 1]

« 0 3

Registering Attendees

If you are sponsoring the conference
and wish to add more attendees
beyond those that are
complimentary, click the Registration
tab after you have completed the
sponsorship process.

« HOTETO

SUPPLIERS i . P folow (hase a0ecs. This will

t Stroil down and click S Sponsorsiip header beicw, £hocse the appropriate level of sponsarship and cick the “Add ko Carf” bution

 Compiete the attencee information in the "My CarT™ section

1 I you wish 30 registar addtional attendess in BddBcn 1o the
Temaining insirustions to compiete T order

s provided at your ek
Summary of Key Deadlines

Tatin Top Sequests

. 18, 2017 {lo receive prionty scheduling)

o [@]

Yo TecHvE proper credt for y)
-

If you don’t wish to sponsor, go
directly to the Registration tab,
enter the number of
attendees, click “Add to Cart”
and provide the requested

information.

brevgenen Meabemng G+ | ) Proe
© ) wwwevegrren-marketing com,
Cancelation Py
sther Agrl 10, 2017 .

» Canfernce Regiiratons canceted afier Agnl 1, 2017 il ngt b refunded ursl afer the conderence

50 have any qusatens.
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ﬂ' Registration Checkout

Checkout

Step 1: Payment Method *

Flease select the preferred payment method to use on ihis order.

@ Credit Card ! Debit Card (paytrace.com) ‘.

Add Comments About Your Order

Step 2: Confirm Order
E L Type here to search
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= 2017 CONFERENCE

Registration

= Please select one of the tabs below to begin registration
= + Prefered Suppliers who wish to be a sponsor of the Partnership Cenferenc e shousd start with the Sponsorship tab first

Altendee Registration ~

Sponsorship =

™ My Cart

Product Showcase x1 $1,100.00
- Riquied a sicond Showease

Sub-Total: $1,100.00

Total: $1,100.00

T =3

The E2017 All nghts reserved
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€ C | @ www.evergreen-marketing.com

Regestration akio Tabisdop My #

A Regrstrabon Checkout
Checkout

e ——

Step 2. Confirm Order »

Product Name Quantity Price Total

Product Showcase 1 51,100 00 51100 DO
- Request a second Showeass

Sub-Total: $1,100.00
Total: $1,100.00
Credit Card Details
Card Owner Card Ownar
Card Number Card Number
Card Expiry Date January v M7 v

Card Security Code (CVVZ) Card Security Code [CVV2)

ENc fole]




/% VN Admin v3.0 | Edit Par ®

%} & Your Order Has Been Pro % | [a]l=lEp] s
w O

& @ | @ www.evergreen-marketing.com/!

1 are logged in as Nerds Admin

. Home Regestration Documentation Tabisdop My Account

& Your Order Has Been Processed!

Your arder has been successfully processedl
You can view your order history by going to the my account page and by clicking on history
Flease direcl any questions you have o the The Evergreen Marketin

Thanks for shopping with us onlinel

The Evergruen Marketing Group ©2017 Al rights reserved

Version 202

1203 FM
17772017

all

7 AL



T ) lallslgl = |

Tabletop
< C @ www.evergreen-marketing.com,/ P wte=ta % O
& You are logged
- tio Dot urmnentats o E M Account Logout
w Tabletop -
Tabletop Entering Tabletop appointment requests

Parinership Conference Tabls Top Appontment Requeats

Please scroll down and use the online form below to submit your table top requests. Preferred Suppliers and Members are asked to indicate whether they “Must/Want
to Meet,” are “Willing to Meet” or “Don’t Want to Meet™ with each company,

The default selection of "Willing to Meet" will already have been selected for each company. Therefore, you will only need to change the selection for those
companies you wish to change to a different status. You will be asked to provide a reason for changing a company's status to "Must/Want to Meet” or "Don't want to
Meet.” This reason will be communicated to the other party.

HOW TO CHANGE A COMPANY'S MEETING REQUEST STATUS
STEP #1: Click the BLUE pencil icon to the right of the company.
STEP #2: Change the status and select the appropriate reason code if prompted.

STEP #3: You MUST click the GREEN floppy disc icon on the right to complete the process.

FINAL STEP: Once you have finished. you MUST click "Submit the Request” button at the bottom of the page. You will receive a success message and an email with a summary of your selections will be sent to you. If you
need to make a change after the fact, you will need to call the EMG Office.

GOOD THINGS TO KNOW
+ Both Members and Prefarred Suppliers have the opy ity to select up to 15 companies they Don't Want to Meet with during table top sessions. Selecting "Don't Want to Meet” from either side trumps the other company’s
request.
« The date/time you turm in your mesting requests determines where you are in line and will impact your schedule because time slots will fill up. The earlier you turm in requests the more likely you will get a meeting with thase
you mustiwant to meet with.

+ Platinum and Gold Conference Sponsors will be moved to the front of the line if they tum in their requests and indicate their sponsorship level by 2/17/2017. Platinum and Gold Sponsors will be scheduled in the order
received. Platinum first then Gold.

m --I Q’ ‘ @ ‘ ‘:‘L' |aﬂﬂ m ‘ 1/6/2017




@ Customer X @ Tabletop X @ Accountlogin X | + W = X

&« C & partnershipconference.evergreen-marketing.com/index.php?route=tabletop/index ® 4+ P B e :
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request you.

« For Members and Preferred Suppliers who return their requests within the deadline, we will attempt to schedule in the following priority:

1% Priority « Platinum and Gold Sponsor Requests (in that order by receipt date)
2™ Priority . Both sides select “High Priority”
« Preferred Supplier selects “High Priority” and Member selects “Must/\Want . . .
3 Priorty peeea Suee on Frerty G S cheduling Priority
« IMember selects “High Priority” and Preferred Supplier selects “Must/\Want
410 Priority o 9 ¥ PP
5 Priority « Both sides select “Must/want to Meet”
6t Priorit « Preferred Supplier selects “Must/Want to Meet” and Member selects
¥ “Willing to Meet”
71 Briorit « Member selects “Must/Want to Meet” and Preferred Supplier selects
¥ “Willing to Meet”

« BEST PRACTICE: Once you have made your selections, reach out to the key contacts of the companies you designated as "Must/Want to Meet" by email and tell them why you want to meet.
Encourage them to also designate your company as "High Priority” or "Must/Want to Meet." This will make the meeting more likely to be scheduled, and it will give you both a chance to be fully
prepared should the meeting get scheduled.

Company Request Reason

ACME Caster Co. Willing to meet with them

ACME United dba First Aid Only Willing to meet with them n
ﬂ AL Type here to search i @ 52°F sunny
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<« (& | @ www.evergreen-marketing.com/PartnershipConference/index.php?route=tabletop/index w @ :
« For Members and Preferred Suppliers who return their requests within the deadline, we will attempt to schedule in the following pricrity:

1st Priority = Member requests Back-to-Back Meeting

2nd Priority = Platinum and Gold Level Sponsors (in that order according to date of receipt)

3rd Prierity = Both Member and Preferred Supplier select "Must/\Want to Meet"

4th Priority = Preferred Supplier selects "Must/Want to Meet" and Member selects "Willing to Meet"
5th Priority = Preferred Supplier selects "Willing to Meet" and Member selects "Must/Want to Meet"

« BESTPRACTICE: Once you have made your selections, reach out to the key contacts of the companies you "Must/\Want to Meet" with by email and tell them why you want to meet. Encourage them to also designate your
company as "Must/Want to Meet." This will make the meeting more likely to be scheduled and it will give you both a chance to be fully prepared should the meeting get scheduled.

Company Request Reason

Acme Construction Supply Ce., Inc.

Must/Want to Meet with them

Available R i “ illi i
vallable Requests ® Wiling to meet with them Wllllng to meet Wlth -
"Must/Want to Meet with them” \ o
Don't want to meet with them them” IS the default

"Back-to-back Meeting Requested"

v
1+
<
@

"Willing to meet with them”

request type.

0000

"Don't want to meet with them"

Click the blue pencil icon

Acme Tools The S Stem |ImItS the Willing to meet with them
v to change the default
number of request P —
A Tools - G #2 . . Willing f twith th .
cme Tools — Group types. ThIS WI“ illing to meet with them q yp
Action Bolt & Tool cou ntd own as you Willing to meet with them

make your requests to
help you keep track.

A-Jax Fasteners & Tools Willing to meet with them

Albany Steel & Brass Corp. Willing to meet with them

There are no back-to-
back meetings
c. avallable for 2022' Willing to meet with them

CITE E&] ETEX

American Fasteners Corporation Willing to meet with them

American Producers Supply Co., |

SR80 8B
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» For Members and Preferred Suppliers who return thelr requests within the deadline, we will attempt to schedule In the following priority: -

1st Priority = Member requests Back-to-Back Meesting

2nd Priority = Platinum and Gold Level Sponsors (in that order according to date of receipt)

3ed Prigrity = Both Member and Preferred Supplier select "Must/\Want to Meet”

4th Priority = Preferred Suppller selects "Must'Want to Meet" and Member selects "Willing to Meet”
Sth Priority = Preferred Suppller selects "Willing to Meet” and Member selects "Must\Want to Meet”

+ BESTPRACTICE: Once you have made your selections. reach out to the key contacts of the companies you "MustWant to Meet" with by email and tell them why you want to meet. Encourage them to also designate your
company as "Must\Want to Meet." This will make the meeting more likely to be scheduled and it will give you both a chance to be fully prepared should the meeting get scheduled.

Company Request Reasen

Acme Construction Supply Co., Inc.
w MustVWanl to Meet with them Wanl Lo start domg business
Available Requests
it o Meet with fher m Wiling to meel with them Want 1o discuss an ssue or concemn
"Back-io-back Meeting Requesied” o Don't want to meet with them Wanl lo expand the business | am cumently dong
ENter own comment
“Willing to meet with them™ e
"Dion't want to meet with ther” [ 15]
Preferred Suppliers can change
the default request type
Acme Tools Wiling to meet with them

to”High Priority,” “Must/Want
Acme Tools - Group #2 Wilng to meet with them to Meet with them” or “Don’t
want to meet with them”

Action Bolt & Tool Willing to meet with them
A~Jax Fasteners & Tools Wiling to meet with them You will be prompted to
provide a reason. Note: the
Albany Steel & Brass Corp. Willing to meet with them . .
other party will see this reason.
American Fasteners Corporation Willing to meet with them

e

ole v mE]
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& C | @ www.evergreen-marketing.com/PartnershipConference/index php?route=ta wlex w O :
» For Members and Preferred Suppliers who return thelr requests within the deadline, we will attempt to schedule In the following priority: -

1st Priority = Member requests Back-to-Back Meesting

2nd Priority = Platinum and Gold Level Sponsors (in that order according to date of receipt)

3ed Prigrity = Both Member and Preferred Supplier select "Must/\Want to Meet”

4th Priority = Preferred Suppller selects "Must'Want to Meet" and Member selects "Willing to Meet”
Sth Priority = Preferred Suppller selects "Willing to Meet” and Member selects "Must\Want to Meet”

+ BESTPRACTICE: Once you have made your selections. reach out to the key contacts of the companies you "MustWant to Meet" with by email and tell them why you want to meet. Encourage them to also designate your
company as "Must\Want to Meet." This will make the meeting more likely to be scheduled and it will give you both a chance to be fully prepared should the meeting get scheduled.

Company Request Reasen

e A T ® MustWant to Meet with them Wéani to start dong business E
Ayvailable Requests
"MustWant o Meet with them” o S OIeRL Wi e fack 18 SRICAS ML o Coroam
"Back-io-back Meeting Requesied” o Don't want to meet with them Wanl lo expand the business | am cumently dong
P e ’ ET::‘I”I.‘:UP L'.JSS:L'IIu our new line of safety products.
"Don't want to meet with them” m ) " . e
Acme Tools Wiling o meet wih them Once you have entered your reason for the n
meeting, you MUST click the floppy disc icon
Acme Tools - Group #2 Willing to meet with them R R n
for this request to be entered into the
Action Bolt & Tool Willing to meet with them database. n
A-Jax Fasteners & Tools Willing to meet with them .
Then, move on to the next Member you wish
Albany Steel & Brass Corp. Willing to meet with them to change the request type and repeat- n

B ¢ mMElo) T
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Titan Construction Supply. Inc. Willing to meet with them n .
Tool & Anchor Supply, Inc Willing to meet with them :
bkl HEN prec et Once you are done, review your requests :
e Aot e G oo TR bt v o and then click the “Submit the request” n
button. ;
Total Tool Supply, Inc. Willing to meet with them u |
United Supply and Sales Co.. Inc. Wiling to met et them You will receive an email listing your n
requests. If you need to make change Z
United Tool & Fastener Willing to meet with them . # |
after the fact, you will have to contact -
Weinstock Bros, Corp, Willing to meet with them the EMG office. n’
Whitshead Hardware Co. - Div. of Miller Hardware Willing to meet with them \ n [
Whitten Supply Co. Willing to mest with them Vs I

Cavefully review your sefections before cicking the “Sulw the Request® button. Once you click submif, you

cannat make any changes If you need to make a change after the fact, please call the Evergreen office
Submit the request
The Evergresn Mark Jroup E2017 AR nghts resenved
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you mustivant to meet with,

+ Platinum and Gold Conference Sponsars will be moved to the front of the line if they tum in their requests and their p level by 2/17/2017. Platinum and Gold Sponsors will be scheduled in the order
received, Platinum first then Gold.

+ All requests turned in after the 2/17/2017 deadline will be processed on a first-in, first-out basis. You are strongly encouraged to complete the online appaintment request form as soon as possible - don't walt until the
deadline! No requests will be processed after 3/3/2017.

+ Tables will be gned to f upp and will move. length is 15 minutes each with a 2-minute transition between each meeting.

+ Members may select up to three Preferred Suppliers they would like to have back-to-back tings with for 30 These requests will be handied first-in, first-out.

« We will NOT y p PF with the comy you are | i with in Planning for Profit. If you wish to meet with your Planning for Profit be sure to desigl them as fant to
Mest.

We are not automatically scheduling Members to meet with Training & Education. If you want a meeting, please request It.
Meetings will not be scheduled when both companies select "Willing te Meet”
« For and Prefs IPF who raturn their requests within the deadline, we will attempt to scheduls in the following priority:

Azt Priority = Member requests Back-to-Back Meeting

2nd Priority = Platinum and Gold Level Sponsors (in that order according to date of receipt)

3rd Prigrity = Both Member and Preferred Supplier select "Must/Want to Meet”

Ath Priority = Preferred Supplier selects "Must/Want to Meet" and Member selects "Willing to Meet”
Sth Pricrity = Preferred Supplier selects "Willing to Meet” and Member selects "Must\Want to Meet”

.

BEST PRACTICE: Once you have made your selections, reach out to the key contacts of the companies you "MustWant to Meet" with by email and tell them why you want to meet. Encourage them to also designate your
company as "Must'WWant to Meet." This will make the meeting more likely to be scheduled and it will give you both a chance to be fully prep should the get

Thanks, Tabletop Meeting Request was submitted. The receipt was sent to your emaid box_ *

The 2017 AN nights reserved.
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=R S A Tabletop Meeting Request - Message (HTML) 7 ® - 8 X

MESSAGE  Bluetooth

N ST &N a P i SToM Yoo CiRuess Oy ENN #Find
I’ nore /_/1 4_,1 (_} =2 Meeti 4 2017 Planning ... ‘0 Manager = L_ . a
"k D§ Re(l- . '(I-F—-)MG' ™2 Teom Email v Done M * Tl OneNote ME‘\': c l-_ Fobow | Traedt [E) Retated - 9
L] - t = - [ it e
g Junk e Py il:ll‘ orward T More (R Reply & Delete ¥ Create New = ‘EW P Actions ~ Unr:ad a eg'onze :’]po_w m".' a [z Select= com
Delete Respand Quick Steps % Mave Tags 13 Editing Zoom -~
Fri L/6/2017 458 PM
Evergreen Marketing Group <info@evergreen-marketing.com>
Tabletop Meeting Request
To Kewin Higginbatham
0 If there are problems with how this message is displayed, click here to view it in a web browser.
Example of email you will (=]
E receive with a summary of the
MARKETING GROUP i
The kst that fellows s a kst of your regquests. A final of your schedule will be sent to you when complele. requeStS you SmeItted'
To veew your Tablelop Meetng Request chek on the link below:
hitp ifwwnw. lindex. oute=tableto nil =527
Tabletop Meeting Request Details
Tabletop ID: 522 farketing Group
Date Added: 01/062017
Company Request Keason
Aervoe Industries, Inc Willing to meet with them
Apex Tool Group Willing to meet with them
Arconic Fastening Systems and Rings Willing to meet with them
- Evergreen Marketing Group Evergreen Marketing Group - New Password B M -
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€ | @ www.evergreen-marketing.com/Part w 0
» All requests turned in after the 2/17/2017 deadline will be processed on a first-in, first-out basis. You are strongly encouraged to I the online apy request form as soon as possible -- don't wait until the
deadline! No requests will be processed after 3/3/2017.
» Tables will be assig tof PP and Members will move. Mesting length is 15 minutes each with a 2-minute 1 bat. 1 each 9.
= Members may select up to three Preferred Suppliers they would like to have back-to-back meetings with for 30 minutes. These requests will be handied first-in, first-out.
« We will NOT ically pre-schedule appeintments with the panies you are participating with in Planning for Profit. If you wish to meet with your Planning for Profit p . ba sure to desigl them as b it to

Meet.

‘We are not automatically scheduling Members to meet with Training & Education. If you want a meeting, please request it,
Any requests not completed by

Meetings will net be scheduled when both companies select "Willing to Meet."
For Members and Preferred Suppliers who retum their requests within the deadiine, we will attempt to schedule in the following priority: 2/8/2022 will be processed as

1st Prigrity = Member requests Back-to-Back Meeting da ” ”Wi I I | ng tO M eet”
2nd Priority = Platinum and Gold Level Sponsors (in that order according to date of receipt)

3rd Pricrity = Both Member and Preferred Supplier select "Must/\Want to Mest™

4th Priority = Preferred Supplier selects “Must/Want to Meet" and Member selects “Willing to Meet”
Sth Priority = Preferred Supplier selects "Willing to Meet® and Member selects "Must'Want to Meet”

+ BEST PRACTICE: Once you have made your selections, reach out to the key contacts of the companies you "MustWant to Meet" with by email and tell them why you want to meet. Encourage them to also designate your
company as "Must'Want to Meet." This will make the meeting more likely to be scheduled and it will give you both a chance to be fully prepared should the meeting get scheduled.

Company Request Reason

Table Top Appoi q not avail
Table Top Appointment Requests have already been submitted by your company. To view your 2017 Table Top Appointment requests, click the linkis) below:
01062017

You may login and review
your requests at any time.

The Evergreen Marketing Group 2017 Al nghts reserved
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Tabletop x 1 5 Tabletop settings X \ 7 Tabletop X ) T My Account x W

@ | @ www.evergreen-marketing.com/Partnersh

& My Account

MY ACCOUNT

Regisiration Documentation Tabisdop My Account

| My Account area |

« Edit your account information

= CHange your passw <

Click here to change your password.

MY ORDERS

« View your geder history —

NEWSLETTER

Click here to view your orders.

f ynsubscrbe 10 newsletier

The Evergreen Marketing Group ©2017 Al ights reserved
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=t You are logged in as Kevin




N \/
x Y G Customer x Y

\5 Tabletop

g Order History x Y g Tabletop X \ 5 My Account

C' | ® www.evergreen-marketing.com/PartnershipConference/index.php?route=account/order

lall=le] = |
(_

a You are logged in as Alan

Home Registr: Documentation Tabletop My Accol

® Account Order History

Logout

& Order History

Order ID:  Status: Date Added:

Products:  Customer: Total:
#356 Processed

02/01/2016 1 Alan Soutar -

#2668 Processed 03/02/2015

1 Alan Soutar

User can the click the
eye to see details of
their orders.

Showing 1to 2 of 2 (1 Pages)
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& O | ® waw.evergreen-marketing.com/PartnershipConference/index phpiroute=account/order/infoltorder id=356

ORDER INFORMATION

Qrder ID: 5356
Date Added: (2012016
Customer: Alan Soutar

Order Details

Payment Method: Check
Status: Processed
Product Name Quanitity Price Total
Attendee Registration . - [
Sub-Totl I
Toul I
ATTENDEES
First Name Last Name Job Tithe Ehtail
Alan Soutar President asoutar@iswhbell net
Steve Stepro Purchasing stevetockmarthou com
Ray Lengana Purchasing Manager roy_tmi@swhell net
Justin Vogt Accounting Manager Justin vogtitecimarthou com
Frank Machock Sales Manager frank ftocimanthou com
Greg Bradbum Branch Manager gbradburni@tocimarisa com
Chris Dierschke Manager / Austin Tool chas@austinioolco com
Termy Bel Sales Manager termyffaustintoolco com

ORDER HISTORY




= o wnrnar srasnraan-markating som,/ Partn:

Customes %, [ Order History

ncurmentaton

&) Order History

Cnder 01

#1902
#1838

a7

Stats

Pending

Penaing

Pending

Date Asded

D2MBZ015

L2HTR015

Products

Customes

Chris Mackzum

Chiris Mazkzum

Showing 1103 of 3 (1 Pages)




Best Practices

Meeting Requests

Give us enough to work with! Provide as many “Must/Want to Meet” requests as you possibly can. We’ve had
companies submit too few “Must/Want to Meet” requests and then are disappointed when they don’t get much of a
schedule. Use the new feature to designate up to six partners as “High Priority.”

Don’t Wait! When you turn in requests will impact the number of meetings you get.

Reach out to those who you must/want to meet with. Tell them why you want to meet and ask them to also pick you.
When both parties designate each other as “Must/Want to Meet” the likelihood of this meeting getting scheduled
goes way up.

Table Top Schedules

If you don’t get a meeting with a particular company, reach out to them and schedule one during a break, etc. There is
a two-hour block of time on Wednesday morning (10:00-Noon) to allow you to schedule meetings with companies that
didn’t make your dance card.)

Follow up in advance with those you do get a meeting with and outline what you want to discuss to allow everyone to
be prepared.

Post Conference
* Write up a summary of your meetings and action items. Share with everyone involved.
* Don’t forget your local independent and direct sales reps.



QUESTIONS?

Call us at 1-800-859-8733



